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Our 14 Point Marketing Commitment

1. Price your home strategically so you’re competitive with the current market and current price trends.
2. Stage your home to cast a positive light on the features most important to buyers: uncluttered rooms and closets, fresh paint, and terrific curb appeal.
3. Place “for sale” signage, complete with property flyers easily accessible to drive-by prospects.
4. Coordinate professional, high definition photos taken of your home and neighborhood to leverage in all of our marketing efforts.
5. Distribute “just listed” notices to neighbors, encouraging them to tell family and friends about your home.
6. Optimize the online presence of your property by posting information on 50+ real estate portals including Zillow, Trulia, Homes.com, Realtor.com with maximum photographs and a description of your property. 
7. Produce a video virtual tour of your home, placing it on multiple Websites to attract both local and out-of-town buyers.
8. Coordinate with the 25+ team of professionals involved in a typical real estate transaction all the way to a successful close of escrow.
9. Target my marketing to active real estate agents at Home Connect America, The Brodkin Group and the entire local Relator community.
10.  Leverage the power of social media to promote the sale of your property with Facebook ads and other campaigns on Twitter, LinkedIn, and Instagram.
11. Advertise your home in our real estate magazine, neighborhood newsletter, direct-mail campaigns, and email campaigns.
12. Create an open house schedule to promote your property to prospective buyers and market those open houses.
13. Target active buyers and investors in my database who are looking for homes in your price range and area.
14. Provide weekly updates detailing my marketing efforts, including comments from the prospective buyers and agents who have visited your home.
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